MARKDOWN

Ex 1:  A Business Math leather coat sold originally for $150.00 but we couldn't seem to sell the coats at that price so we lowered the price to $120.00.  What were the markdown and the rate of markdown?
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Ex 2:  Suppose our Timmy Nautical Business Math fleece jacket was originally priced at $59.00 and we are going to mark it down 25%.  Find the markdown and the sale price.  
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MARKUP/MARKDOWN SERIES

Ex 1:  Suppose we buy Business Math custom-tailored suits for $600.00 and we mark them up 50% based on cost.  A month later, we find that they aren't selling like we would like and we mark them down 20%.  The suits start to move and we decide to increase the price 10% (above the current sale price).  Again, they quit selling and we mark them down 15%.  What are the different prices along the way?
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Ex 2:  Suppose you see a cashmere sweater at Lazarus that is priced at $120.00.  You wait until it goes on sale and when you get to the store, as expected, a sign states that "All sweaters are marked down 40%".  Also, in that morning's Post-Gazette, a coupon states that you may "Take an additional 10% off any sale item".  If you buy the sweater with the coupon, how much will you pay?  What is the total rate of discount?

Ex 3:  A grandfather clock lists (in a manufacturer’s catalog) for $550.  Jack’s Furniture Store buys one and it wants to mark the clock up 55% (based on selling price).  Jack’s puts the clock on the showroom floor for two months and it does not sell so they mark the clock down 30% as part of the Spring Sale.  Jack’s gives an additional 5% on all purchases for the first 100 people in the store on the first Saturday of the sale.  (a)  How much is the clock if it is bought by one of the first 100 people in the store?  (b)  How much is the clock if it is bought by the 125th person in the store on the Saturday of the sale?

Ex 4:  It costs a manufacturer $650 to make a sofa and they usually have a markup (based on cost) of 40%.  Right now, the manufacturer has an overstock of this item and offers a 10/5 trade discount series and cash terms of 2/10 ROG.  Jim’s Furniture Company orders one of these sofas and it arrives at their warehouse on February 26th.  The invoice is paid on March 2nd and Jim’s puts the sofa on the floor of their showroom.  (a)  If Jim’s wants a markup of 60% (based on selling price), what is the price of the sofa in the showroom?  (b)  Suppose that the sofa doesn’t sell very quickly and Jim’s decides to list the sofa in an advertisement at 40% off.  What is the sale price?  (c)  How much does Jim’s make on the sofa if it sells for 40% off?  (d)  Jim’s also offers a 6% discount if you pay with cash, what is the price for someone who can pay with cash?  (e)  How much does Jim’s make on the sofa if it sells the sofa with the additional 6% discount?

Ex 5:  Suppose we are going to sell Tasty-Kreme doughnuts to raise money for our trip to Wall Street.  We are going to buy 2000 doughnuts for $0.25 each but because of the eating habits of our sales people, we know we will lose about 3% of the doughnuts.  If we want a markup of 120% based on cost, what will be our selling price for each doughnut?

